Marconix Sales Solutions Private Limited

https://marconix.in/job/sales-officer-gwal/

Sales Officer - Gwal Hiring organization
Marconix Sales Solution Private
Description Limited
Field Sales Officer — Spice FMCG Brand
Employment Type
¢ Location: Hyderabad, Telangana Full-time

e Salary: Up to ¥25,000/month + Attractive Incentives
* Experience: Minimum 2 Years

* Job Type: Full-Time | 6 Days Working Job Location

Hyderabad, Telangana, India

We are hiring Field Sales Officers for an upcoming Spice FMCG Brand in
Hyderabad. Date posted
September 21, 2026

Responsibilities

e Visit kirana stores, supermarkets & retail outlets.

¢ Generate orders and increase product sales.

* Develop new retailers and distributor networks.

¢ Achieve monthly sales targets in assigned territory.
¢ Maintain strong relationships with retail customers.

Requirements

e Minimum 2 years experience in Spices, FMCG, Food Products,
Grocery or similar field sales.

» Experience in General Trade / Retail Sales / Distributor Sales
preferred.

¢ Good knowledge of Hyderabad market.

e Own two-wheeler & valid driving licence is mandatory.

e Strong communication and sales skills.

Apply now if you’re an experienced FMCG Field Sales Executive looking to
grow with an exciting new spice brand!

Pay: Up to ¥300,000.00 per year
Benefits:

¢ Health insurance
Ability to commute/relocate:

e Hyderabad, Telangana: Reliably commute or planning to relocate before
starting work (Required)

Experience:

e Field sales: 2 years (Required)

e FMCG Sales: 3 years (Required)
* Spice Sales: 2 years (Required)
¢ Retail Sales: 3 years (Required)

Work Location: In person

Marconix Sales Solution Private Limited Marconix Sales Solutions is a premier tech-enabled Sales-as-a-
Service partner. We drive B2B and B2C revenue growth

through field sales execution, inside sales, retail activation, and

channel manaacement
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